I'm too young for

life insurance and have

my whole life ahead of me.
Right now, I'm focusing on
traveling and on my
education. I'll think about
life insurance later.
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| don’t need life insurance!
I'm young, healthy,
and have plans.
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| have too many
expenses, problems and
debts to pay off. | do not
have the time nor the
money to purchase

life insurance.

It's time to relax!

My kids are fully
independent, I've paid off
my mortgage, now it's time
to make use of my life
achievements,

not buy life insurance.

Polish National Alliance

6100 N. Cicero Ave

Chicago, IL 60646

PNA provides more than just an insurance certificate.
By purchasing life insurance with us, you will receive access to many

of our fraternal benefits.
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DANCE GROUPS

SCHOLARSHIPS POLISH SCHOOLS
Every year, PNA PNA supports Join one of the dance
awards approximately several polish schools classes sponsored by PNA.
$250,000 inthe U.S.
in scholarships funds.

Now is the time to purchase life insurance!
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TIME FOR CHANGE?
Starting early with your life
insurance program gives you
more options later in life.

YOU'RE HEALTHY YOU'RE YOUNG
Your health will never be Life insurance
better than it is right now. premiums at your
Being healthy makes pur- age are

chasing insurance easy! very affordable!

There are ways to make insurance protection for your family more affordable.

You are responsible for your family’s future financial situation.

Life insurance can make a very significant difference.
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Life insurance can help

FAMILY DEBTS
You're protecting  Your loved ones will be able

keep the business you built
running and provide

the future of your to pay off the existing financial
loved ones. obligations caused by mortgage,
auto expenses, student loans. income for your family.

You've achieved enough already, but you still have many years ahead
of you. Purchasing life insurance now will support your family in need in the

future.
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INCOME-TAX
ADVANTAGES
Lifetime Income
and leveraged dollars
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FINAL EXPENSES
The death benefit on
a life insurance certificate
will help to cover
final expenses.

LEGACY
Your charitable beneficiaries
will receive funds from
the death benefit on your
life insurance certificate.

1-800-621-3723
WWW.pha-znp.org
facebook.com/pnaznp




“She needs life insurance

life insurance plan.”

- Patrick, 36 years

= “Purchasing life insurance was fast and easy.
We figured out the amount we need and how much
we can afford to pay. We made a decision and | feel

confident I did what is best for me and my family.”

WHAT

) MONTHLY PREMIUMS FOR HER 1
$300,000 COVERAGE AMOUNT
2
3 .
Age 20-Year Term Blended Solution2 Whole Life
LP 90
35 S 23.76 S 199.80
CALL PNA 1-800-621-3723 % 15 osm YT
37 S 26.73 S 217.62
Polish National Alliance of the U.S. of N.A. 38 |$ 28.35 Cf":‘b:‘a':m“ $ 227.34
N N t
6100 N. Cicero Ave, Chicago IL, 60646 39 |$ 30.24 e $ 237.33
0 |[s 3240 B 248.13
- \ 41 S 3456 |~ $ 259.47
WWW.pna-znp.org lﬁ Facebook.com/PNAZNP 2 T S 271.35
43 |3 40.23 3 284.04
44 $ 43.47 $ 297.54
* Premium options based on 20-year term and LP 90. 45 S 47.25 $ 311.85

The PNA has the solution to provide the life protection she needs and deserves, because we care. Women have been
an integral part of Polish National Alliance since 1880. We have been supporting women in their achievements,
independence, and career growth recognizing their talents since our inception. They helped us grow.

*Quoted rates are for Female, Preferred Risk, monthly Automatic Debit. Rates are subject to underwriting. *The Blended Solution is
a combination of a 20-Year Term Policy premium and A Whole Life Paid-up at 90 Policy premium. *The 20-Year Term Life Insurance
has a premium that is guaranteed for 20 years and is renewable to age 95. *“The Whole Life Paid-up at 90 is a Cash Value policy with
a level premium to age 90 at which time no additional premium are due. It has a maturity age of 121. Not available in all states.

For terms and conditions, call (800) 621-3723. The opinions and ideas expressed by the individuals providing testimonials are their
own. The testimonials are not indicative of future performance or success and may not be representative of the experience of other
clients or agents.




